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Thank you for your interest in BookRenter.com’s Campus Rep Program. This
program is designed to be beneficial to all parties: BookRenter.com expects to
increase its business; Campus reps should see a direct correlation between hard
work and the money they earn; and students exposed to BookRenter.com learn

about our service and can start saving money on their textbooks! Together we

can make education more affordable.2

Representative Rewards

The BookRenter.com Campus Rep Program is fully commission based. For
every order you generate, you will be paid a certain percent of the order total.

See the table below of our volume tiers to see what commissions we pay.

Sal es from School Percent of
During Time as a Sale
Campus Rep. Earned
5%
7.50%

Under $1,000
10%

$1,000 -$10,000
$10,000 -$25,000
12.50%

Over $25,000
Please note that for an order to be attributable to your work as a campus rep, the

order must be placed:
1. While you were employed as a BookRenter.com campus rep
2. By a current student of your assigned school, as listed in the customer’s

BookRenter.com profile
Your commission percent is based on total sales during your time as a campus

rep. Your sales total will accumulate as long you're a part of the
BookRenter.com Campus Representative program, allowing you to make the

highest commission possible.
As your monetary reward grows, so will the quality of the promotional materials
given to you by BookRenter.com. As you show your dedication and
responsibility, BookRenter.com will send you additional materials to make your
job as a campus rep easier and more effective. The commensurate promotional

materials you’ll receive are detailed in the following table:



Sales Generated by Promotional Material

Campus Rep Rewarded
$1,001 BookRenter.com banner
Give -aways (ex: t -shirts,
$10,001 bottle -poppers, or similar)
Advertising budget of $1,000
$25,001 for campus rep to spend

Getting Started

Once you sign your BookRenter.com Campus Representative Program
Agreement, we will send you a starter kit to help you start promoting
BookRenter.com. Depending on the size of your school(s), you will get materials
including fliers, bookmarks, and sample give-aways, such as BookRenter.com-
branded bottle-poppers, and t-shirts.

The starter kit should be used wisely. Be sure to promote across campus, not
justin a few locations. The goal is to try and inform as many students as
possible about BookRenter.com.

If you need more materials for promotion, you can ask for more during a
scheduled call or by email, or download basic materials from the “Spread the
Word” page (www.bookrenter.com/spread the word).

Communication Between BookRenter.com and Representative

BookRenter.com wants to ensure that campus reps are continually thinking about
what they can do to drive new business. So, at the start of every school term,
BookRenter.com will call the representative to check in on progress made and
discuss future plans.

BookRenter.com will work with a rep individually to determine what time is best to
schedule these calls. If you can not make a scheduled call, it is your
responsibility to notify your contact person and reschedule.

Terms of our Relationship

BookRenter.com has the right to end your appointment as a campus rep due to
any of the following:

* Unlawful behavior while promoting BookRenter.com
* Repeated violations of campus regulations and policies
* Failure to conduct required calls with your contact person

See the Campus Representative Program Agreement for more information.



